Passed in June 1933 at the end of the first &dquo;Hundred Days&dquo; of New Deal legislation, the National Industrial Recovery Act was envisaged as a joint business-government effort to promote national economic recovery. To ensure the political support of organized labor, a provision of the NIRA, section 7a, endorsed the right of industrial workers &dquo;to organize and bargain collectively through representatives of their own choosing.&dquo; However, most of the act addressed the declared needs of businessmen. Industries were freed from antitrust restrictions and prompted to draw up &dquo;codes of fair competition&dquo; to be approved and enforced by a new National Recovery Administration (NRA). The codes regulated hours of work and wage rates for labor, and they raised prices and controlled levels of production in an effort to guarantee profits for capitalists. The idea was to bring about economic recovery by stabilizing levels of production and employment and restoring &dquo;business confidence.&dquo;
The Wagner Act was the most innovative accomplishment of the second, reformist phase of the New Deal. Enacted in July 1935, it reiterated and put teeth into the promises earlier made in section 7a of the NIRA. Industrial workers could join unions and bargain collectively, free from harassment by their employers. A 
